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MVP: Fried Frank's Michael T. Gershberg 

By Kaitlyn Burton 

Law360 (December 19, 2019, 12:04 PM EST) -- Michael Gershberg 
of Fried Frank Harris Shriver & Jacobson LLP led the successful 
representation of Aleris Corp. before the Committee on Foreign 
Investment in the United States in connection with the company's 
$2.6 billion sale to Novelis Inc., earning him a spot as one 
of Law360's 2019 International Trade MVPs. 
                                                                                                                                                                                                                                              

HIS BIGGEST ACCOMPLISHMENT THIS YEAR: 
Gershberg highlighted the firm's successful representation of Aleris, 
a U.S. aluminum producer, in the CFIUS process concerning the 
company's acquisition by Novelis. 
 
"What really made that a great accomplishment and quite a unique 
transaction was the challenging political climate," he said. 
"Aluminum manufacturing had been identified specifically as an area 
of U.S. national security concern by the administration ... aluminum 
manufacturing really had become visible and political in a way that it 
hadn't just a few years earlier." 
 
He also noted the CFIUS case was pending during the government 
shutdown that spilled over into early 2019, lending additional 
complexity to the situation. 
 
"That's always a challenge for planning and deal timing when you're 
racing against the clock, not knowing exactly when the shutdown 
may start exactly and then when it may stop," he said. 
 
HIS BIGGEST CHALLENGE THIS YEAR: 
Gershberg described regulatory uncertainty as one of the more difficult elements of his field. 
 
"We provide CFIUS advice regularly, but the final regulations to implement [the Foreign Investment Risk 
Review Modernization Act] are still pending," he said. "There's also a pending regulatory process to impose 
additional export controls on emerging and foundational technologies, but that process is also pending." 
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President Donald Trump signed FIRRMA into law in August 2018 in an effort to modernize and expand the 
reach of CFIUS. 
 
"It makes it challenging to give advice with long-term implications when you know that the regulations may 
change," he said. 
 
WHY HE'S AN INTERNATIONAL TRADE ATTORNEY: 
Gershberg has been interested in international trade ever since he took his first class in international trade 
theory and policy at Yale University, he said. 
 
"Since then, I've always found the area to be a fascinating combination of law and economics and 
international affairs and foreign policy," he said. "I have really enjoyed working in this practice because it 
includes a wide range of disciplines … and allows me to assist clients in a wide variety of transactions and 
regulatory contexts." 
 
WHAT MOTIVATES HIM: 
Gershberg said he is motivated to help the firm's clients with their regulatory compliance challenges in a 
way that allows them to further their business goals. 
 
"These days, regulatory compliance can be a competitive advantage in a lot of areas with the increased 
focus on [environmental, social and governance] and other areas," he said. 
 
He also said he finds it rewarding to guide clients through the challenging and ever-changing regulatory 
environment. 
 
"I find that in recent years, I can increasingly be of service to a greater range of clients and in a greater 
range of transactional contexts," he said. "Some of these areas like CFIUS and economic sanctions do touch 
so many different business dealings." 
 
HIS ADVICE FOR JUNIOR ATTORNEYS: 
Gershberg's advice for junior attorneys is to locate a practice area that they find absorbing and a group of 
people with whom they enjoy working. 
 
"That's a situation that would be conducive to a long career," he said. 
 
As for international trade attorneys more specifically, Gershberg's advice is to keep learning and asking 
questions, as "there's always more to learn," he said. He also advised trying to be indispensable in some 
way, and to become the master of a particular area. 
 
"I always do say to focus on communication skills, especially written communication skills," he added. "For 
some lawyers, they don't have as many opportunities to do writing … but it's an important skill that I always 
find is really important for junior associates to focus on." 
 
— As told to Kaitlyn Burton 
 
Law360's MVPs are attorneys who have distinguished themselves from their peers over the past year 
through high-stakes litigation, record-breaking deals and complex global matters. A team of Law360 editors 
selected the 2019 MVP winners after reviewing nearly 900 submissions.                                                                               
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