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Rising Star: Fried Frank's Brian Lichter 

By Jake Simpson 

Law360, New York (March 20, 2012, 4:50 PM ET) -- A "go-to partner" for some of the biggest players in 

the New York real estate market, Fried Frank Harris Shriver & Jacobson LLP's Brian Lichter arranged 

some of the city's largest commercial real estate deals in 2011 and earned himself a spot as one of four 

attorneys under 40 honored by Law360 as a rising legal star in the real estate industry. 

 

Lichter, 34, began his legal career during law school as a summer intern at Fried Frank in 2000. During 

his second summer at the firm, he tried his hand at several practice areas but was not enamored with 

any of them. 

 

Then he worked with the real estate group and was drawn to the tangible nature of the practice. 

 

"I enjoy the transactional nature of deals as opposed to litigation work, and I like the real estate world 

better than the corporate world," he said. "You can actually point out a building to your family and show 

them what you’re working on." 

 

Lichter said the culture of Fried Frank's real estate group, exemplified by group head Jonathan Mechanic 

and senior partner Joshua Mermelstein, was also attractive to him. 

 

"If there’s something going on in the real estate world in New York, our group probably has a hand in it," 

he said. "Our clients look to us not just for legal advice but business sense as well." 

 

Lichter's big break came when he worked on the $6 billion merger of Reckson Associates Realty Corp. 

and real estate investment trust SL Green Realty Corp. in 2006 and 2007. During that deal, Lichter forged 

a relationship with local real estate firm RXR Realty and SL Green, who have since become his biggest 

clients. 

 

"RXR and SL Green are the clients I do the most work for," he said. "They're major players with smart 

people, and they do exciting deals." 

 

Mechanic said that Lichter had developed a strong working relationship with SL Green and RXR, both 

longtime clients of Fried Frank. 
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Lichter's body of work with RXR came into play when he advised the firm on the financing and 

structuring of its $900 million purchase of the Starrett-Lehigh Building on the west side of Manhattan. 

The deal, which was announced in April, was among the largest commercial real estate transactions in 

New York last year. 

 

"The Starrett-Lehigh deal was unique because of the size of the transaction," Lichter said. "It was a very 

large endeavor that came together at a quick pace." 

 

On the financing side, Lichter worked with Kushner Cos. in 2011 on the formation of a joint venture with 

Vornado Realty Trust and the restructuring of about $1.2 billion in debt. 

 

Mechanic, who worked with Lichter on the deal, said he displayed the legal acumen to get the 

complicated deal done and the drive to "get it over the finish line". 

 

"Brian worked on the financing, which was very complicated, and was able to get [Kushner] where they 

needed to go within the time they needed to get there," he said. 

 

According to Mechanic, Lichter's 2011 work, which included more than $5 billion in real estate deals, 

highlighted the broad base of his practice. 

 

"He’s not the kind of lawyer who’s pigeonholed," Mechanic said. "He does a broad array of real estate 

transactions." 

 

Lichter said his focus is on the New York market and New York-based clients, though he does work for 

clients throughout the country. 

 

"The players I do the most work for focus closely on New York," he said. "The bread and butter of what 

my clients do is here." 

 

Going forward, Lichter said he plans to leverage his longstanding relationships with existing clients, 

continue to add to his New York real estate experience and bring in new business for Fried Frank. 

 

"New clients coming into the practice is always a positive thing," Mechanic said. "Brian will help us both 

with existing clients and clients to come." 

 

--Editing by Richard McVay.  
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