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Many of the nation’s highest profile real estate deals over 
the last year have two things in common: they took place 
in New York City, and they were handled on one side or 

the other by the attorneys of Fried Frank.

These transactions include: Condé Nast’s lease for one million 
square feet at One World Trade Center; Google’s $1.8 billion 
purchase of 111 Eighth Avenue; the groundbreaking for the new 
Whitney Museum in the Meatpacking district; the lease by UBS 
of 700,000 square feet at Lincoln Harbor; the acquisition and fi-
nancing of the Knickerbocker and Milford Plaza Hotels on behalf 
of Highgate Holdings; the rise of steel at Barclays Arena at the 
$4.9 billion Atlantic Yards development; the subleasing by Gold-
man Sachs of 77 Water Street; the prepackaged bankruptcy of the 
Lipstick Building; the restructuring of billions of dollars of debt on 
behalf of a number of different owners and lenders; the recapital-
ization of 3 Columbus Circle for the venture between The Moin-
ian Group and SL Green Realty Corp.; paving the way for The 
Related Companies to build the 26-acre West Side Rail Yards; and 
enough leases to fill most small cities.

This list only begins to scratch the surface of what is certainly the best 
real estate legal practice in the nation. In fact, many of the firm’s deals 
move far beyond New York City — such as negotiating, together 
with Fried Frank’s bankruptcy & restructuring department headed 
by Brad Scheler, the $3.92 billion mortgage and mezzanine financing 
for the acquisition of the business and assets of Extended Stay Hotels 
as it emerged from Chapter 11 as well as the recapitalization of a 
large portion of Tishman Speyer’s Chicago portfolio. (Matters led by 
partners Harry R. Silvera and Michael J. Barker.) 

“Whether in New York or internationally, the likelihood of a deal 
getting closed is enhanced by having us play a role,” says Jonathan 
L. Mechanic, a partner and chairman of Fried Frank’s real estate 
department. “We bring a lot to the table: knowledge, experience, 
credibility, and strong relationships with many of the players in the 
market — from lenders to developers to tenants to government 
officials. Our track record speaks to our ability to get deals done 
and leave everyone feeling at peace with the resolution.”

Mechanic most recently experienced this while working on the 

lease for Condé Nast’s new headquarters at One World Trade 
Center. His relationships with his client, their regular counsel (An-
drew M. Levine of Sabin, Bermant and Gould LLP), the developer 
(the Port Authority of NY and NJ and The Durst Organization), 
the advisors for Condé Nast (Mary Ann Tighe and Gregory Tosko 
of CBRE), and the advisors for the Port Authority and Durst (Tara 
Stacom and Alan Stein of Cushman & Wakefield) helped bring 
all sides together in the signing of the watershed lease. It was 
almost déjà vu for Mechanic since he and his team had worked 
with Condé Nast and CBRE 15 years earlier on its headquarters 
lease at 4 Times Square. 

“There’s no question that our ability to understand the needs of all 
parties because of our history with those involved as well as our 
broad experience enables us to be efficient, fair and successful in 
helping conclude this complex negotiation,” Mechanic says.

The firm’s exceptional relationships, which often span multiple de-
cades, play a key role in its ability to help clients solve real estate 
problems. Earlier this year, Wells Fargo needed to find a 300,000-
square-foot Midtown headquarters location but had just weeks to 
close a deal. Fried Frank partner Ross Z. Silver, who has long rep-
resented Hiro Real Estate, was able to secure a home for the bank 
at 150 East 42nd Street — in just about 30 days. 

“Having a history with a client and a particular asset does facilitate a 
transaction,” Silver says. “Based on our experience in this market, 
we’re able to bring a vast knowledge of New York property as well 
as real estate law for our clients, whether we’ve worked with them 
for years or just weeks.”

Google was a brand new client for Fried Frank when it decided 
to buy 111 Eighth Avenue last winter. Partner Robert Sorin recalls 
knowing he would be “overdressed” in a suit and tie for his first 
meeting with the Google team but was grateful for being chosen 
after a rigorous RFP process to bring his extensive experience and 
market sophistication to bear in completing the largest acquisition 
transaction of 2010. Sorin assisted Google with the nuances of 
New York City real estate deals, working with them to take the 
existing mortgage by assignment to preserve the benefit of millions 
of dollars in mortgage recording taxes. 
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“They originally intended to pay all cash for this asset and not incur 
any debt, but we were able to help them structure the deal in a 
way that allowed them to incur debt they were comfortable with 
and preserve a significant mortgage recording tax benefit by doing 
so,” Sorin says. 

Even the most sophisticated New York players look to Fried 
Frank for counsel. Tishman Speyer Properties, Brookfield Proper-
ties Corporation, Harry Macklowe, Jack Resnick & Sons, George 
Comfort & Sons, the Feil Organization, S. L. Green Realty Corp., 
The Moinian Group and many others call upon Fried Frank to help 
them realize the deals that continue to shape the city.

“In addition to working with specific clients for decades, we also 
benefit from working with the assets over many years,” says Part-
ner Meyer Last, who counts The Retirement Systems of Alabama, 
owner of 55 Water Street, the largest office tower in New York 
City, among his many clients. In the case of 55 Water Street, Last 
has served as counsel on this asset since it was first acquired by 
his client through dozens of important leasing, construction and 
financing situations. 

“We are able to be valuable to our clients through every stage of 
the life of the asset, every discipline.” Last also notes that the firm is 
fortified in its breadth by the strength of Fried Frank’s bankruptcy, 
M&A, capital markets and other practices. “We’re collaborative 

beyond our practice group,” he says, “incorporating some of the 
best legal minds in many different areas to work in the best interest 
of our clients.”

As a testament to the firm’s dedication to fully serve its clients’ le-
gal needs, it has established a real estate transactions group within 
its corporate department, which works seamlessly with the real 
estate department.  The group is headed by Steven Scheinfeld 
and Lee Parks and primarily focuses on the formation of real es-
tate joint ventures, mergers and portfolio acquisitions, private op-
portunity and development funds, non-traditional financings, and 
on capital markets transactions for REITs and other real estate-
related issuers. 

Over the last decade, Fried Frank’s real estate practice has reached 
a new level of collaboration within its own area, expanding ex-
ponentially beyond transactions to encompass the very complex 
worlds of zoning and land use. In this way, Fried Frank’s land use 
and environmental team — which includes Partners Stephen 
Lefkowitz, Melanie Meyers, Richard G. Leland, Carol E. Rosenthal 
and special counsel Adrienne Bernard — has been helping to liter-
ally craft the skyline of the City. 

“We’re not the only firm that does both transaction and land use 
work, but we are certainly better integrated than any other,” says 
Lefkowitz, who does both types of work as witnessed in the devel-
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opment of Yankee Stadium and Atlantic Yards, in 
Brooklyn, where he led the legal team through 
the full lifecycle of the project, from zoning to site 
acquisition to finance through to opening day. 

For Melanie Meyers, who was instrumental in ob-
taining the land use approvals for Related’s West 
Side Rail Yards project and is currently working 
with the Rudin Organization on the redevelop-
ment of the former St. Vincent’s campus, the meld-
ing of these different disciplines informs her work 
in a valuable way. “We’re able to work together 
to look at matters from a land use standpoint and 
a transactional standpoint at the same time and 
with great sophistication,” she says. “There is a real 
interest in collaboration here, in bringing many 
points of view together for the benefit of the cli-
ent. The culture of our firm is based on respect 
and focus on the interests of the client.”

Leland further highlights the department’s inte-
grated approach through his work on environ-
mental and land use litigation matters.  “The 
litigation practice in Fried Frank’s real estate de-
partment adds another dimension to our capa-
bilities,” said Leland. “We are particularly proud 
of the successful outcomes for such notable as-
signments as the Atlantic Yards Project, the ex-
pansion of the Hospital for Special Surgery, the 
leasing and restoration of the trade show facili-
ties at Piers 92 and 94 and Columbia University’s 
expansion efforts.” 

Another example of this collaborative approach 
at Fried Frank is the firm’s work on behalf of 
The Whitney Museum. “The assignment in-
volved a number of complex challenges,” not-
ed Rosenthal, who advised the museum. “By 
combining all of the practice’s disciplines, we were able to deal 
with the many city agencies and private parties involved and as-
sist the museum in its decision to construct a new building in 
the meatpacking district. We also advised the institution on its 
planned sale of the annex property and brownstones adjacent 
to the museum’s signature Marcel Breuer-designed building on 
Madison Avenue and East 75th Street.”

Today, Fried Frank is involved in almost every one of the largest 
developments in Manhattan. Famously, they served as counsel to 
Forest City Ratner companies in planning and developing the At-
lantic Yards project in Brooklyn, NY; are about to commence pub-
lic review on the plans for Rudin Management to build a residential 
development and revitalization of the site of St. Vincent’s hospital 
in historic Greenwich Village; are helping The Related Companies 
work in close collaboration with the City to create guidelines for 
the development of 12 million square feet on the West Side of 
Manhattan at the Hudson Rail Yards site; and with Brookfield on its 

new development just west of the Farley Post Office building.

“We’ve created a remarkable practice, with greater depth and 
breadth than most might recognize,” said Partner Joshua Mermel-
stein, whose work for client Brookfield Properties and the various 
infrastructure projects at the World Financial Center is enabling 
Fried Frank to contribute to the revitalization of Lower Manhattan. 
“It is gratifying to walk through the City and see the fruits of our 
labor, and feel we’ve been able to make a difference in the growth 
and vitality of New York as well as make a difference for the con-
tinued successes of our clients.” 

 Fried, Frank, Harris, Shriver & Jacobson LLP 
 Real Estate Practice
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 New York, NY 10004
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