
California had 27 companies go pub-
lic in 2017, raising a collective $6.5 
billion. The numbers are up from the 

previous year, when 21 California compa-
nies raised $1.78 billion with initial public 
offerings.

The drastic increase in collective funds can 
be attributed to a single “unicorn,” a startup 
that lacks an established performance record, 
with a stock market valuation or estimated 
valuation of more than $1 billion. That uni-
corn was Snap Inc., maker of the mobile app 
Snapchat, which went public in March with a 
$3.4 billion valuation.

Investors jumped at the chance to invest 
in a high-profile tech company, according to 
Kathleen S. Smith, a principal at IPO-tracking 
firm Renaissance Capital LLC, since 2016 was 
a veritable desert in terms of tech IPOs.

“California’s a smaller than usual subset 
of the IPO market because there’s been a lot 
of private money available that has enabled 
companies to stay private longer,” Smith said.

The aftermath of the Snap IPO wasn’t quite 
as stunning as its hefty valuation. A securities 
class action was filed in May after shares 
plummeted by over 20 percent, according to 
the complaint. Erickson v. Snap Inc. et al., 
CV17-03679 (C.D. Cal., filed May 16, 2017). 
In July, the price dipped below the initial offer 
of $17 per share.

Besides Snap, a number of California tech 
companies had successful valuations this year, 
with public investors eager to buy into the 
high-profile sector. But Smith said to continue 
successfully, companies need to mature in 
their level of accountability.

“Snap did not manage investor expectations, 
and that’s a level of maturity that’s needed 
when you go public,” Smith said. “These kinds 
of companies have been fawned over by ven-
ture capitalists, so they’re not used to the kind 
of spotlight public investors will put on them.”

Led by Snap, California IPOs 
increased in 2017, raised $6.5B
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Here’s a roundup of the 10 largest offerings 
by California companies for 2017 and the 
attorneys involved, using data provided by 
Renaissance Capital.

#3 Issuer: Emerald Exposition Events 
Inc.

Offering valuation: $263.5 million
Company counsel: Fried, Frank, Harris, 

Shriver & Jacobson LLP
Underwriter’s counsel: 
Latham & Watkins LLP
Offering date: April 27
San Juan Capistrano-based Emerald Expo-

sitions Events Inc. went public in 2017 with 
the help of partners at New York-based Fried, 
Frank, Harris, Shriver & Jacobson LLP.

Part of the challenge of taking the company 
public, according to Fried Frank partner Mark 
Hayek, was Emerald Exposition’s unique busi-
ness model. The company, which is sponsored 
by Canadian private equity firm Onex Corp., 
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owns and operates business-to-business trade 
shows in the United States.

“There aren’t really other public compet-
itors in the same space so we didn’t have a 
lot of comparisons we could point to,” said 
Hayek. “We had to work with the sponsor and 
management team to figure out how to tell the 
story in a way that would resonate with public 
equity investors.”

Hayek said the company had a successful 
“road show” — presentations for potential 
investors — thanks in large part to its clear 
dominance in the market and the strength of 
its Canadian sponsor. In terms of growth, the 
company presented an aggressive acquisition 
strategy. Since its May 9 IPO, the company 
has acquired two event producers, SnowSports 
Industries America Inc. and Connecting Point 
Marketing Group Inc.

“It is an acquisition story,” Hayek said. “The 
prospectus made clear the idea that acquisition 
efforts are a big part of their future.”

Neither company counsel nor underwriter’s 
counsel for the Emerald Expositions IPO are 
based in California, but both have been along-
side the company through its various financial 
transactions. Fried Frank, for example, worked 
on the company’s initial acquisition by Onex, 
which bought Emerald Expositions, then 
Nielsen Expositions, from Nielsen Holdings 
N.V. for $950 million in 2013. The compa-
ny’s general counsel, David R. Gosling, is 
a former associate from Latham & Watkins 
LLP, which represented the underwriting 
syndicate. Latham & Watkins lead partner 
on the IPO Rachel W. Sheridan counts both 
Onex and Emerald Expositions as an ongoing 
corporate clients.

“Emerald’s strong sponsorship and its 
unique in the industry helped attract attention,” 
Sheridan said. “The market’s been choppy this 
year, so I attribute a lot of credit to the banks 
having good judgment on when to go public.”

Hayek was joined by Daniel J. Bursky in 
representing the company.




